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New research reinforces the importance of taking a holistic approach to

retirement planning and managing market risk. See how market losses can _
jeopardize the long-term goals of pre-retirees and retirees. Our latest white
paper reveals:

« How the Jackson Market Risk Vulnerability Index applies five key financial Market risk refers to the
benchmarks to assess investor vulnerability threat of losing money on

- Risk characteristics and planning mindsets common to three distinct investments due to broad
investor segments financial market factors—

+ Considerations to help improve financial readiness across those segments particularly fluctuations

+ Planning strategies to help manage market risk—including the use of in market prices and
annuities interest rates.

Key takeaways

Investors who describe themselves as risk-averse appear to be the most vulnerable to a different form of
market risk—the risk of low long-term returns from overly conservative investing behaviors.

Income matters—but doesn’t explain everything. Investors with lower income were more likely to be highly
vulnerable. But spending behaviors, housing costs and investment choices were also factors.

Diversification is a critical long-term strategy but may offer limited protection in periods of widespread
market disruption. It can help reduce some risks, but can’t eliminate the impact of broad market downturns.

Working with a financial professional was more common among least-vulnerable investors. This
collaboration was often linked to more confident planning behaviors.
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Sixty-one percent of financial professionals use annuities with guaranteed’ income to manage investment
risk for clients approaching or in retirement. Annuities tailored to a client’s vulnerability profile can
potentially be an effective strategy when planning for market risk.
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Annuities are long-term, tax-deferred vehicles designed for retirement. Variable annuities involve investment risks and may lose value. Earnings are taxable as ordinary income when
distributed. Individuals may be subject to a 10% additional tax for withdrawals before age 59' unless an exception to the tax is met.

*Guarantees are backed by the claims-paying ability of the issuing insurance company.

Jackson® is the marketing name for Jackson Financial Inc., Jackson National Life Insurance Company®, and Jackson National Life Insurance Company of New York®.

Not FDIC/NCUA insured e May lose value ® Not bank/CU guaranteed e Not a deposit ® Not insured by any federal agency



http://Jackson.com

Market risk can’t be eliminated—but it can be planned for.
For a deeper dive into this topic, download our white paper.

Wondering about your own market vulnerability?
Check out our worksheet on p. 17 of the paper. AT
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Index scoring key

Total No. of Market risk
benchmarks met vulnorabilty profle

o2 HIGH INDEX.
3 MEDIUM INDEX
a5 Low INDEX

Before investing, investors should carefully consider the investment objectives, risks, charges, and expenses of
the variable annuity and its underlying investment options. The current contract prospectus and underlying fund
prospectuses provide this and other important information. Please contact your financial professional or the
Company to obtain the prospectuses. Please read the prospectuses carefully before investing or sending money.

Jackson, its distributors, and their respective representatives do not provide tax, accounting, or legal advice. Any
tax statements contained herein were not intended or written to be used and cannot be used for the purpose of
avoiding U.S. federal, state, or local tax penalties. Tax laws are complicated and subject to change. Tax results may
depend on each taxpayer’s individual set of facts and circumstances. Clients should rely on their own independent
advisors as to any tax, accounting, or legal statements made herein.

Guarantees are backed by the claims-paying ability of Jackson National Life Insurance Company or Jackson National Life Insurance Company of New York and do not apply to the
principal amount or investment performance of a variable annuity’s separate account or its underlying investments. They are not backed by the broker/dealer from which this annuity

contract is purchased, by the insurance agency from which this annuity contract is purchased, or any affiliates of those entities, and none makes any representations or guarantees
regarding the claims-paying ability of Jackson National Life Insurance Company or Jackson National Life Insurance Company of New York.

This material should be considered educational in nature and does not take into account your particular investment objectives, financial situations, or needs, and is not intended as a
recommendation, offer, or solicitation for the purchase or sale of any product, security, or investment strategy.

Greenwald Research and Center for Retirement Research at Boston College are not affiliated with Jackson National Life Distributors LLC.

Annuities are issued by Jackson National Life Insurance Company (Home Office: Lansing, Michigan) and in New York by Jackson National Life Insurance Company of New York (Home
Office: Purchase, New York). Variable annuities are distributed by Jackson National Life Distributors LLC, member FINRA. May not be available in all states, and state variations may apply.
These products have limitations and restrictions. Discuss them with your financial professional or contact the Company for more information.

Products and features may be limited by state availability, and/or your selling firm’s policies
and regulatory requirements (including standard of conduct rules).
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